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Viability score

Strong

Dimension scores

Market
Score 84/100
Confidence High

The freelance workforce in
the US and EU continues

to grow, and a large share
of these developers jug-

gle multiple income streams.
The pain of reconciling pay-
outs across Stripe, PayPal,
Wise, and traditional bank
accounts is widely report-
ed in founder and contrac-
tor communities, which sug-
gests a clear, addressable
market with existing demand
for a specialized tool.

* Freelance developers actively
use two or more payment plat-
forms each month.

* The target users value time
savings enough to pay for au-
tomation.

Competition
Score 76/100
Confidence Medium

Incumbents like QuickBooks
Self-Employed and Xero al-
ready serve the broad-

er self-employed account-
ing market, so the category
is not empty. However, their
workflows are generic and
rarely optimized for the mul-
ti-platform payout reality of
freelance developers, leav-
ing room for a purpose-built,
narrower product to win on
speed and relevance.

» Generic accounting tools are
not satisfying the multi-platform
reconciliation use case.

* Developers will trust a smaller
vendor if the integration depth is
superior.

* Bank feed APIs are reliable
enough for core functionality.

Strong signals across market, competition, and profitability.

Profitability
Score 86/100
Confidence High

A $19/$49 price point
against a focused, high-in-
tent niche supports healthy
unit economics. Develop-
ment and infrastructure
costs are moderate because
the product is primarily a
read-only aggregation and
reporting layer, and annual
prepay options can improve
cash flow early on.

» Customer acquisition cost
stays below roughly one year of
revenue per subscriber.

* The product can be built and
maintained by a small team.

« Free-trial-to-paid conversion
reaches at least 15%.

» Payment-platform APIs do not

impose prohibitive usage fees.



* Tax-ready reporting is a
meaningful differentiator at this
price point.

* US/EU regulatory complexity
is stable enough to support a
focused initial rollout.

Top risks
» Well-funded incumbents like QuickBooks Self-Employed
» Bank-feed reliability across regions

* Tax rule complexity beyond US/EU

Top opportunities
* Underserved indie dev niche
* Path to expand into small agencies

* Al categorization as a moat

Original idea

PROBLEM

Freelance developers waste hours every week reconciling invoices across 4+ payment platforms.

SOLUTION

A single dashboard that ingests Stripe, PayPal, Wise, and bank feeds, auto-categorizes transactions,
and emits monthly tax-ready reports.

TARGET USER

US/EU freelance software developers earning $60k—$250k/yr

MONETIZATION

$19/mo pro, $49/mo team; 14-day trial



